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 Topic A: View Leads 
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 Topic A: Manage Accounts 
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 Topic A: Manage Opportunities 
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Lesson 5: Using Salesforce Email 

 Topic A: Use Salesforce Email in Salesforce Classic  
 Topic B: Use Salesforce Email in Salesforce LE 
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 Topic A: View Reports and Dashboards 
 Topic B: Create and Edit Reports and Dashboards 
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